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Bandwidth Market – The Biggest 
Exchange (c ontinued)

To disclose services and prices 
beyond old regulated and tariffed
geographic boundaries is valuable to 
the companies growing the areas of 
their services and those who need 
services beyond the old boundaries. 
To help companies make 
partnerships to grow geographically, 
or to help them add services offered 
by another company adds value. 
Information about local, national, and 
international services is helpful. 
Users are in small towns as well as 
in Los Angeles and New York. 

Deregulation of telecommunications 
has brought on competition, but too 
often the competition is in the form of 
prolonged haggle bargaining based 
on secrecy of prices. The mix of 
telecommunications services is 
changing very rapidly, from 64,000 
bits per second toward wavelength 
services at gigabit or higher speeds; 
from voice to converged voice, data, 
Internet, and video, from local to 
international, and from copper to 
fiber, wireless, and satellite. 

We endorse deregulation and 
competition. However, the form of 
competition will be with real time 
presentation of offers and bids, very 
short provisioning times, disclosed 
and transparent prices, and Internet 
e-commerce. Our market presents all 
the different speeds of 
communications from DSL to 
wavelengths or lambdas and dark 
fiber. The bandwidth can be used for 
any of the convergent services, and 

for any normal protocol, from Frame 
Relay, through Asynchronous 
Transfer Mode (ATM) and 
Synchronous Optical Network 
(SONET), to wavelengths. The 
bandwidth can be local, from 
building to building within a city, 
intercity, or international, point-to-
point, point to multipoint, broadcast, 
narrowcast, from multipoint to point. 
It can on any medium, copper, fiber, 
wireless or satellite. 

Telecommunications bandwidth, the 
capacity to carry information, is a 
business and industrial product. It is 
generally high quality (though 
notoriously poor quality is accepted, 
at the right price, in cellular voice 
telephone). Many products are 
similar to those of other providers, 
and remaining differences can be 
handled by measurements, 
descriptions, and price differences. 
Bandwidth is very well suited for e-
commerce, and in a few years, 
most bandwidth will be bought and 
sold in Internet based e-commerce. 

What are the trends and where is 
the growth? Internet access, 
Ethernet, Voice Over Internet 
Protocol (VOIP), government 
purchases, assets coming out of 
bankruptcy, and big web sites are 
all current trends.  With sufficient 
Internet access, intranets, 
extranets, and IP VPNs, private 
lines are less needed.  Frame relay 
is being slowly replaced by 

(continued on page 3)

“To disclose 
prices is new 
and valuable.”

Howard Holme, 
President and 
CEO, 
Bandwidth 
Market Ltd.
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Tradingcom Europe Reports Strong Growth

Tradingcom Europe Group reports 
a big rise in turnover for the three-
and six-month periods ending 30 
June 2002: increases of +150% 
and +130% respectively over 
same period last year
The company has maintained its 
strong growth and excellent 
performance despite the adverse 
conditions affecting much of the 
telecommunications market,

The Tradingcom Europe Group, 
one of Europe's leading telecom 
capacities traders, announced that 
its consolidated turnover for the 
2nd quarter 2002 finishing on 
June 30th, has risen to 7 million 
euros, a 150 percent increase 
compared to the same period in 
2001.

Its consolidated turnover for the 
first half of this year amounted to 
12 million euros, an increase of 
130 percent compared with the 
same period last year. This half-
year figure substantially exceeds 
the Group's full year turnover for 
2001 (which amounted to 10.8 
million euros) and highlights the 
Group's increasingly successful 
performance.

"During the 1st half of 2002, we 
greatly increased our activities, 
especially switched minutes 
trading and took advantage of 
increasing demand in the 
international voice market, both 
fixed and mobile," said Arnaud
Beauregard, CEO of the
Tradingcom Europe Group.

"Our healthy growth associated 
with our strong financial situation 
should allow us to reach our 
objective of becoming profitable 
by the end of 2002, without 
additional funding. Our turnover 
has been growing by significantly 
increasing our customer base in 
France, the United Kingdom and 
Germany and we now have more 
than 65 carriers interconnected," 
continues Arnaud Beauregard, 
"Yet at the same time, our 
expenses remain stable,"

"Our image of professionalism 
and quality, together with our 
determination to give good value 
for money has enabled us to 
increase the volume of activity 
with our existing clients and to 
gain new customers."

Highlights of Tradingcom Europe's 
performance during the 1st half of 
2002 included:
Consolidated turnover of 12 
million euros (an increase of 130 
percent over the turnover for the 
same period last year).
The number of interconnected 
carriers increased to 65 -- of 
which 15 are new operators --
since the beginning of 2002 (a 30 
percent growth).
Substantial growth in its venture 
into telecom equipment trading.

Tradingcom Europe Group is 
supported by the following 
strategic partners:
Finance: Azeo Ventures, Artémis-
net, EULER-SFAC;
Technology: Ericsson and Alcatel

“Our turnover 
has been 
growing by 
significantly 
increasing our 
customer base 
in France, the 
UK and 
Germany.” 

Arnaud 
Beauregard, 
CEO of 
TradingCom 
Europe Group
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Satellite Exchange Appointment

Anne Buckingham appointed 
Sales Manager for Europe  We 
are delighted to announce the 
appointment of Anne Buckingham 
as Sales Manager for Media 
Services.

This is a new post that has been 
recently created at the Satellite 
Exchange to enhance our service 
offering in the media sector.  
Media Services at the Satellite 
Exchange include the provision of 
video and radio broadcasting plus 
IP solutions.

Prior to joining the Satellite 
Exchange, Anne was Sales

Manager, for Belgacom Satellite 
Services.  At Belgacom Anne 
successfully initiated a 
commercial strategy to enhance
Belgacom's satellite service 
offering, leading to the hiring of 
seven further sales staff and the 
roll out of sales offices across 
Europe.

Prior to Belgacom, Anne was 
Business Development Manager 
at BT Broadcast Services, where 
her responsibilities included 
developing new Broadcast 
Services companies in Italy and 
France.

WorldCom has asked a federal 
bankruptcy judge to allow it to 
abandon 49 SONET rings it is not 
using.  

The carrier, which filed bankruptcy 
in July after disclosing massive 
accounting irregularities, is paying 
about $2 million per month for the 
unused rings that it purchased 
from Verizon, Qwest and 
BellSouth.  The carrier plans to 
keep another 76 rings that it is 
using. 

WorldCom Wants Out of SONET Ring Contracts

WorldCom bought the rings in 
anticipation of expanding its high-
speed business services into new 
markets, according to court 
papers.  

Judge Arthur Gonzalez, who 
oversees WorldCom's Chapter 11 
proceeding in New York, 
approved the cancellation of 
contracts for 30 of the rings and 
has scheduled a hearing on 
December 3 for the remaining 19. 





Analysis

Capacity Price Tracker - Nov. 2002 Page 9

NYC-Frankfurt STM-1 Lease Pricing

NYC-Paris STM-1 Lease Pricing

NYC-London STM-1 Lease Pricing
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